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Justin J. Deges, FICF, CLCT
Building Your Book of Business by Reaping
What You Sow
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When | was a boy and | would see scary things in the
news, my mother would say to me, “Look for the
helpers. You will always find people who are helping.”
- Fred Rogers (aka “Mr. Rogers”)

3

AN

NEIGHBORHOO!
00D

BE DRIVEN!
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Working Hard vs. Hard Work
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#1 Reason NEW Agents Fail: Expecting too much...too soon!

70% of agents are gone within their first two years on the job.
Margaret s Honan, ACS, 12/31/2014

Common

Cocklebur
(Be Patient)
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BE EXTRAORDINARY!
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Handwritten Envelope
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Add Handwritten Correspondence

(Remember...To Keep Planting Cockleburs...And Be Patient, they will sprout!)
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THINK LIKE A FARMER!
IT TAKES MONEY...TO MAKE MONEY!

Once you have harvested
your crop, be sure you take
some of your harvest and

“re-invest” it in your
business!

’ USE SOME --- KEEP SOME!
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successful—
lies in the fact
that he formed
the habit of
doing things
that failures
don't like to do.

BY ALBERT £. ¥, GRAY

It’s okay to ,
make
mistakes.
It is okay to
fall down.
It’s all part
of the
‘growing’
process!

“A young apprentice applied to a master
for a job. The older man asked him, "Do you know
your trade?" "Yes, sir!" the young man replied
proudly. "Have you ever made a mistake?" the
older man inquired. "No, sir!" the young man
answered, feeling certain he would get the job.
"Then there's no way I'm going to hire you," said
the master carpenter, "because when you make
one, you won't know how to fix it.” - Fred Rogers

JJ's Strong Advice: LEARN
TO FORGIVE YOURSELF!
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So in order to build your business by reaping what you so, you must:
* BE EFFICIENT!

* BEDRIVEN!

* BE CREATIVE > STAND OUT!

* BE GENUINE!

* BE CONSIDERATE & THOUGHTFUL!
* BEGIVING!

* BE EXTRA-ORDINARY!

* BE PASSIONATE!!!

“If you could only sense how important you are to the lives of those you meet; how
important you can be to the people you may never even dream of. There is something
of yourself that you leave at every meeting with another person.” - Fred Rogers

£

“1 hope you're proud of yourself for the times you've said "yes," when all it meant was
extra work for you ...and was seemingly helpful only to someone else.” - Fred Rogers

“Real Strength Has To Do With
Helping Others!”
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It has always been like this:
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